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1 Fact-Based Objectivity as a Universal Life Philosophy

2 Process Superiority: Disciplined Systems Over Random Brilliance

3 Intellectual Humility: Letting Evidence Overwrite Intuition
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The greatest lesson from McKinsey extends far beyond corporate strategy: it is the realization that
objective reality and empirical facts must govern decisions.

✔

In business and in life, human beings fall prey to wishful thinking, confirmation bias, and emotional
narratives that distort judgment.

✔

Adopting a fact-based mindset forces you to confront uncomfortable realities early, pivot away from
failing initiatives, and ground decisions in verifiable evidence.

✔

Relying on flashes of intuitive genius produces erratic, unrepeatable results; enduring success stems
from disciplined, repeatable analytical processes.

✔

When faced with immense complexity, falling back on systematic decomposition, hypothesis framing,
and iterative testing brings order to chaos.

✔

A solid process reliably delivers superior solutions even when team talent varies, transforming
ambiguous challenges into structured operational execution.

✔

True strategic mastery requires checking your ego at the door and remaining perpetually willing to
discard cherished beliefs when contradicted by data.

✔

Defending a flawed strategy out of personal pride or sunk cost fallacy is the ultimate cardinal sin of
decision-making.

✔

Practicing intellectual humility allows leaders to embrace contrary facts as valuable learning
opportunities that guide the organization toward optimal outcomes.

✔


